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By CHARLES “CHUCK” CROWLEY 
Practice Leader, Global Customs and 
International Trade 
Sandler, Travis & Rosenberg, P.A.

Despite protests by affected companies 
and sporadic intergovernmental 
negotiations, U.S. importers, 

exporters and manufacturers continue to be 
burdened by the additional tariffs the Trump 
administration has imposed on hundreds of 
billions of dollars’ worth of imported goods. 
However, there are a number of proven and 
legitimate ways to avoid or reduce these 
duties that have been used for many years with great success. This article highlights duty-
busting strategies companies can use in structuring their own trade deals.

Exclusion Requests

Both the Department of Commerce (for the Section 232 aluminum and steel tariffs) and 
the Office of the U.S. Trade Representative (USTR) (for the Section 301 tariffs on goods 
from China) have set forth processes to request that specific products be excluded from 
the tariffs. These processes offer companies or trade associations an opportunity to 
explain how and why such imported goods are critical to the U.S. economy and could not be 
sourced elsewhere. As the Department of Commerce (DOC) has been slow to respond to the 
thousands of submitted requests and has outright rejected any claims that do not adhere to 
the specific criteria, we remain cautiously optimistic about the speed and manner in which 
USTR will review the China-related exclusion requests. Nevertheless, as this process may 
allow for an outright exclusion from the duties on a per product and per company basis, it is 
worth serious consideration. 

Tariff Engineering

As much as U.S. Customs and Border Protection (CBP) has resisted it in the past, the courts 
have affirmed for years that it can only levy tariffs on the condition of goods as imported. This 
has led importers in a variety of industries where high duties prevail to import products in 
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unfinished or embellished forms to legally take advantage 
of classification provisions carrying a lower or free rate 
of duty. For instance, turbine generators are typically 
imported into the U.S. as large unassembled structures 
consisting of the turbine and generating components and 
as such will now likely fall prey to an additional 25% tariff. 
However, if the components are imported separately they 
would fall into an entirely different tariff provision that is 
currently excluded from that tariff increase.

Operational Engineering

If you cannot modify the tariff provision for the imported 
product, consider changing its country of origin. For 
instance, CBP has found that the assembly of numerous 
parts to create various modules and the assembly of 
these modules to produce aircraft engines result in a 
substantial transformation of the parts so that their 
country of origin would be the country where the engine 
was produced. So, in the case of the China tariffs, 
and in some cases the aluminum and steel tariffs, 
shifting operations away from one country to another 
may enable your company to escape the duty increase. 
These concepts are particularly useful for certain U.S. 
or other products that fall within the special Harmonized 
Tariff Schedule of the United States Annotated (HTSUS) 
Chapter 98 provisions, many of which are wholly or 
partially exempt from the additional tariffs.

Valuation

A strategy that has proven useful to the apparel and 
footwear industries, which have been subject to high duties 
for years, involves first sale valuation. Here importers only 
pay duty on the price that a trading company pays the 
manufacturer instead of the higher price the importer pays 
the trading company. While the additional tariffs would still 
apply in this scenario, the dutiable value is significantly 
lower, resulting in a lower duty bill.

Various criteria must be met to ensure the first sale 
price reflects a sale that is clearly destined to the U.S. 
and conducted at arm’s length; however, once validated 
a viable first sale value can provide substantial duty 
savings. It can also serve as a type of long-term annuity; 
that is, even once the additional tariffs expire, use of first 
sale valuation would continue to provide a lower declared 
value and thus reduce the regular duties assessed on a 
company’s products.

Bonded Facilities

For those companies involved in manufacturing as well 
as import for export trade, bonded facilities can provide 
a safe haven from the additional tariffs. Goods admitted 
to a foreign-trade zone in privileged foreign status will 
retain their character and tariff classification as admitted 
even if they are manufactured into a product affected 
by the additional tariffs that may be withdrawn from 

the zone and entered for U.S. consumption. In addition, 
goods otherwise subject to the additional tariffs could be 
entered and stored in a bonded warehouse for up to five 
years to avoid those duties if they are (a) exported directly 
from the warehouse or (b) entered for U.S. consumption 
once the additional tariffs have lapsed or a product-
specific exclusion has been granted.

Duty Drawback

Drawback, which provides for the refund of 99% of 
duties and fees paid on goods imported into the U.S. 

(Continued on page 3)

Upcoming Webinars & Events
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Safety is a vital tool for business owners, risk 
managers, supervisors and others looking to protect 
their employees and their bottom line. Ultimately, 
this toolkit will help you make safety part of your 
overall business strategy.
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that are subsequently exported, is available for section 
301 duties. Although CBP is not paying drawback for 
section 232 duties, it is unclear that the president had 
the authority to eliminate drawback under his import 
authority. Now the stakes are even higher as CBP 
transitions from its core drawback regulatory process to 
the broader one provided for under the Trade Facilitation 
and Trade Enforcement Act.

Section 321 De Minimis

CBP laws and regulations provide for a duty exemption 
for goods manifested at less than $800 fair retail value 
in the country of shipment if imported by one person on 
one day. Although it appears this option is not available 
for section 232, CBP has confirmed that it applies to 
section 301 duties. In assessing this opportunity, parties 
should carefully consider the accuracy of the information 
provided for de minimis shipments to avoid cargo holds 

and possible seizures due to partner government agency 
or intellectual property compliance issues.

When assessing particular duty-savings models, 
importers, exporters and manufacturers need to consider 
the art of crafting their own trade deals to effectively 
escape or limit the impact of the section 232 and 
301 tariffs. A bit of flexibility and ingenuity can have a 
profound impact on a company’s bottom line when facing 
substantial duty exposure. 

Require additional information?

Contact the author, Chuck Crowley, at 
crowley@strtrade.com or 212.549.0134 
to learn more about the best mitigation 
strategies for your company. For guidance 
specific to transfer pricing and related 
multinational tax issues, contact Josh 

Finfrock at jfinfrock@cbiz.com or 949.783.1839. These 
professionals will welcome your call.

(Continued from page 2)

was to be set in motion Jan. 1, 2019. The law sets 
forth new deadline requirements for preparing transfer 
pricing documentation. Companies should complete 
the documentation at the time of the tax return filing. 
The new rule applies to companies with financial years 
beginning Jan. 1, 2018.

Argentina Provides New Transfer Pricing Rules

On Dec. 27, 2018, the Argentine government enacted the 
regulatory decree (RD) to the reformed income tax law 

By JOSH FINFROCK

New laws that affect transfer pricing went into effect 
in 2018 that will have an effect on 2019 financial 
reporting. Countries with activities in Denmark, 

Argentina, Brazil, Saudia Arabia, and Great  Britain should 
be aware of these recent transfer pricing developments.

Denmark Adopts Contemporaneous Transfer Pricing 
Documentation Legislation

On Oct. 4, 2017, Folketinget (Danish parliament) adopted 
a revision designed to tighten the Tax Control Act that (Continued on page 4)

Transfer Pricing Trends in 2019: 
A Snapshot of Q1 Developments
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(ITL). The RD is effective for fiscal years beginning Jan. 1, 
2018. The RD provides information and regulation on the 
following topics:

International Intermediaries – Substance Test

The decree announced guidance for the imported/
exported goods information that is now required for 
taxpayers to provide when there is an international 
intermediary involved. The information requirements 
apply when the international intermediary is a related 
party to the Argentine taxpayer, or the foreign importer/
exporter is a related party. Section 21.19 states that if 
the earnings for the international intermediary exceed 
what independent companies would agree upon, the 
excess would be considered as higher income of the 
Argentine source.

Exports of Commodities – Registration of Agreements

Further guidance was released regarding the rules for the 
valuation of the exports of commodities. Taxpayers must 
now register their agreements for commodities export 
transactions electronically with the AFIP.  

List of Assumptions to Define ‘Related Parties’ and 
Guidance on Low or Nil Tax Jurisdictions

The decree included a new list of assumptions that would 
classify two parties as “related” and therefore make the 
relationship subject to transfer pricing rules. Countries 
that have a maximum corporate tax rate lower than 60% 
of the Argentine corporate income tax rate (25%) are 
considered to have low or nil tax jurisdictions.

Compliance: Transfer Pricing Documentation and 
Materiality Threshold

New transfer pricing documentation requirements were 
introduced in regards to what materials need to be 
documented in the Master File, the Local File, and the 
Country-by-Country (CbC) Report. Further details should 
be provided by AFIP. Companies carrying out intercompany 
transactions less than ARS 3,000,000 (total) or ARS 
300,000 (individual amounts) will not be subject to the 
Master File and Local File documentation obligations.

Comparability Analysis, Risk Assessment, and Transfer 
Pricing Method Consideration

The decree introduces the necessary documentation of 
the comparability analysis, risk assessment analysis, 
and consideration for transfer pricing methods. The 
decree states that taxpayers could conduct a nine-
step approach, similar to the OECD approach for the 
comparability analysis. For the risk assessment analysis, 
an approach similar to the OECD six-step approach is 
suggested. Transfer pricing analyses must be performed 
on a stand-alone basis for individual transactions and 
use current tax period information. The decree introduces 

the residual profit split method 
and allows for using “other 
methods” in certain 
situations when the 
recognized methods 
cannot be applied.

Restriction on Interest 
Deduction

A new BEPS-based rule 
caps the deduction on 
interest expense with 
local and foreign related 
parties to 30% of the taxable 
income before interest, foreign 
exchange losses, and depreciation 
(EBITDA). The 30% does not apply to 
interest subject to withholding tax.

Permanent Establishment

Intending to capture profits generated by the permanent 
establishment (PE), the tax reform introduced a detailed 
definition of PE in the ITL and a list of scenarios that 
would be considered a dependent agent status.

Brazil Changes Transfer Pricing Rules on Import 
Transactions and Commodities

On Jan. 29, 2019, the Brazilian Federal Revenue 
Department (RFB) published Normative Instruction 
amending NI 1312/12 (effective as of 2019). The 
amendments were in regards to the application of the 
transfer pricing methods for import transactions and 
commodities. The changes should be evaluated by 
companies to avoid the possibility of double taxation.

Saudi Arabia Publishes Draft Transfer Pricing By-Laws

On Dec. 10, 2018, The General Authority of Zakat 
and Tax (GAZT) in the Kingdom of Saudi Arabia (KSA) 
published draft Transfer Pricing By-Laws (By-Laws). The 
By-Laws introduce transfer pricing requirements that are 
consistent with OECD principles and the OECD’s three-
tiered documentation approach. Below is a summary of the 
transfer pricing documentation requirements presented, 
including the relevant deadlines and thresholds.

■  Disclosure Form – To be submitted within 120 
days following the end of the fiscal year.

■  Local File and Master File – Effective Dec. 31, 
2018, the implied deadline for the local file and 
master file is 120 days following the end of the 
fiscal year. At the earliest, the Local File must 
be submitted within seven days upon request by 
GAZT and the Master File must be provided within 
30 days upon request by GAZT. The threshold 
for preparation of the Local File and Master File 
is available to natural persons, taxpayers that 

(Continued on page 5)
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do not enter into related party transactions, 
and companies with arm’s length controlled 
transactions that do not exceed SAR 6m during any 
12-month period.

■  CbC Notification and CbC Report– The deadline 
for submitting the CbC notification is within 120 
days of the year-end to which the CbC report 
relates, and the CbC report must be filed within 
12 months of the year-end to which the report 
relates. The first report should be prepared for 
the group’s fiscal year ending Dec. 31, 2018. 
The notification and reporting requirements apply 
to companies with consolidated group revenue 
exceeding SAR 3.2bn

Though the By-Laws only represent the first draft of 
Transfer Pricing Guidelines, it is important that taxpayers 
begin to take a look at their businesses in order to be 
ready for upcoming requirements.

The UK changes the definition of permanent 
establishment

On February 12, the UK Finance Act 2019 became 
law and expanded the definition of Permanent 
Establishments (PE), which should result in more PEs 
arising. In reviewing the PE threshold, it seemed that 
taxpayers were attempting to avoid having a PE by 

setting up various arrangements. A few of the changes 
include the Fixed Place of Business PE definition and the 
Dependent Agent PE definition.

There will be changes to double tax treaties and also to 
domestic laws via the Multilateral Instrument (MLI). The 
new legislation is effective as of Jan. 1, 2019, and the 
first grouping affected by the MLI will begin April 1, 2019. 
Though the UK’s definition of PE is closely related to the 
MLI wording, the exception is that the UK definition of 
“closely related enterprise” seems to cover a much wider 
audience than does the OECD MLI working.

Related Reading

■  Q4 2018: New instructions, New Legislation, and 
Other Transfer Pricing Updates for the New Year

■  Q3 2018: Checking in with France, China, Peru 
and Poland

■  Q2 2018: Revisions to OECD Guidance and 
Other Transfer Pricing Updates

Your Team

Don’t hesitate to reach out to the 
author, Josh Finfrock, for more 
information. You can reach Josh 
at jfinfrock@cbiz.com or 949.783.1839. 
You can check out Josh’s library of articles 
on Transfer Pricing here – including  

Top Transfer Pricing Considerations for Manufacturers.

(Continued on page 6)

It Doesn’t Apply to Me

Technology, life sciences, construction, professional 
services, SaaS and companies in many other industries 
will experience the impact of Topic 606 when 
assessing and adopting the new standard. But any 
company that has contracts with customers is subject 
to Topic 606’s rules! So, too, will companies with a 
variety of revenue streams, variable consideration 
arrangements or that traditionally followed industry-
specific accounting guidance.

Private companies that do not have some of these 
attributes may slip into the “it doesn’t apply to me” 
school of thought. They may be more likely to put off 

By DAVE LEWIN

What a long strange trip it’s been from the release 
of the new revenue recognition standard to 
the adoption year for private companies. The 

Financial Accounting Standards Board (FASB) released 
its initial changes to accounting for revenue from 
contracts five years ago under ASC Topic 606, Revenue 
from Contracts with Customers. In the intervening years, 
changes have been made, effective dates delayed, and 
public companies adopted the standard.

Although we are in the home stretch for adoption of the 
new revenue recognition standard, it could still be a mad 
dash to the finish line for those who have not started to 
prepare. Some private companies may not see it that way, 
however, which is a significant misconception.

Clear the Hurdles to Revenue 
Recognition Adoption
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the revenue recognition assessment process until their 
2019 financial statement audit cycle. This could be a 
very costly mistake.

It’s a misconception to equate “the new standard 
doesn’t affect me much” to “the new standard doesn’t 
apply to me.” Revenue recognition changes apply to 
everyone. They also come with ramifications beyond 
updates to accounting, so it’s a slippery slope to bypass 
a thorough evaluation of the new standard’s impact on 
your organization.

Why the Misconception Exists

Changes to the accounting for contracts under Topic 
606 will have an effect on a company’s bottom line in 
situations where revenue is recognized earlier or later 
under Topic 606 than it was under the legacy revenue 
recognition guidance in Topic 605.

Companies may find that their revenue from contracts 
is recognized at the same time under Topic 606 as it 
was before, so there is little to no bottom-line effect of 
adopting the new standard. It’s important to note that 
revenue recognition will still have an impact on financial 
statements.

The new standard requires more judgments than past 
guidance. With those judgments come with enhanced 
disclosure requirements. Internal processes will likely 
need a refresh. Companies that fall into the “minimal 
financial impact” camp may not see how much work is 
coming with the new disclosure requirements.

Why the Misconception Can Be Dangerous

Waiting too long to implement the standard could be 
disruptive to your 2019 financial statement audit. Your 
auditor may have questions or see issues with your 
adoption of Topic 606, and by the time the audit rolls 
around, it could be too late to address those concerns. 
Questions about the adoption could also delay the 
issuance of your audited financial statement, potentially 
lead to missed deadlines for the business processes 
that rely on audited financial statements, such as 
lending arrangements.

Your Solution: Complete the Assessment Now

Your company may have an idea of what the impact of the 
new revenue recognition standard will be, but it is highly 
recommended that you complete a formal, initial impact 
assessment anyway. The initial evaluation of how the new 
revenue recognition standard applies to your material 
revenue streams will benefit you in a number of ways.

First, it informs your adoption effort. The initial impact 
assessment will indicate right away if there will be 
additional hurdles to implementation. It will also help 

satisfy information requests from your financial statement 
auditor, who will want to know how you determined 
the impact (or lacked thereof) that the new revenue 
recognition standard will have on your organization.

Without the initial impact assessment, your organization 
could be left trying to prove a negative when it comes 
time for your 2019 financial statement audit. You will be 
hard pressed to prove to your financial statement auditor 
that the accounting standard doesn’t have an accounting 
or financial impact on your company if you don’t have 
evidence to support your claim.

Ask for Help

Accountants have been working through the new revenue 
recognition standard since it was released, and may be 
able to provide some guidance and support that make 
your implementation easier. If you have a question or 
need assistance with the initial impact analysis, consider 
asking for an outside opinion.

For more information about revenue 
recognition, download our Myth-Busting 
the Revenue Recognition Standard 
whitepaper or feel free to reach out to the 
author, Dave Lewin, at dlewin@cbiz.com or 
617.761.0508.
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outages can paralyze a business. Flood waters can take 
down a manufacturing operation for days or weeks, 
damage roads and bridges essential for product delivery, 
and destroy warehoused inventory.

A crucial factor in recovering from the potential damage 
from a disruption like flooding is the time it takes for 
a company to get back to normal. Insurance has been 
cited as the great protector of flooded real estate, 
keeping property owners and businesses profitable in 
areas with high flood risk. Most business insurance 
policies exclude flood damage. Only flood insurance 
protects you in a flood event. Businesses that recover 
quickly are those that have planned in advance. They 
know what they need to do as soon as a disaster strikes 
and, most importantly, they have purchased the right 
insurance to finance their recovery. 

Flood Risk Management Trends

Some risk management specialists suggest that in the near 
future developers could be held negligent for not paying 
attention to factors like sea-level rise in coastal areas when 

By MATT MERCIER and BILL STITT

Trillions of dollars in properties and developments 
along the coastal U.S. are being threatened by a 
warming planet, according to a groundbreaking 

government study released in 2018. But the threat is 
not limited to coastal properties. Extreme precipitation 
creating heavy downpours has increased in every region 
since the 1950s. In August of 2017, Hurricane Harvey 
deluged Houston with catastrophic flooding that became 
the second-costliest natural disaster in U.S. history. 
Just this year, record flooding has washed out key 
infrastructure and swamped both croplands and cities in 
the Midwest. 

“Climate change is . . . increasing the frequency and 
intensity of heavy rainfall storms,” said Andreas Prein, a 
project scientist with the National Center for Atmospheric 
Research, in a New York Times article posted as Tropical 
Storm Barry approached the Gulf Coast in July. 

A storm’s impact can disrupt an entire supply chain 
network – manufacturers, distributors, warehouses and 
retailers. Supply chain disruptions and even short power 
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Flooding – A Business Risk Mitigated 
by Planning and Insurance
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publicly available maps indicate that a structure could flood 
during the building’s lifespan. Currently, however, building 
codes are based on historical data and do not reflect 
future risks such as the impacts of climate change.  

Strategies to manage environmental threats are gaining 
traction. Sustainability, the effort to make the impact of 
the environment on communities as small as possible, 
receives a lot of attention. Resiliency, the effort to 
keep the environment from impacting buildings and 
communities, is often included in initial design as well as 
in retrofits after a disaster. 

Resiliency is commonly built into facilities like hospitals 
where uninterrupted operations are critical. Now the 
concept is being applied more widely in commercial 
properties, for example, developing seawalls and dikes, 
elevating structures, or moving mechanicals from ground 
floors. Beyond sandbagging, tubewall, boxwall and 
other freestanding flood barriers offer some protection. 
Some of the best practices for community flood 
resilience recommended by the Environmental Protection 
Agency include a comprehensive disaster recovery plan, 
green infrastructure techniques, land conservation in 
river corridors, restoring wetland vegetation, discouraging 
development in frequent flood areas, adapting flood-
resistant building codes, and coordinating with 
neighboring jurisdictions to implement a watershed-wide 
approach to storm-water management.

Government Regulation and Insurance

While regulation of flood-plain building is a state-by-state 
issue, the Federal Emergency Management Agency 
(FEMA) has placed more than 20,000 communities in 
the U.S. into a category of flood zones. FEMA’s Flood 
Insurance Rate Map (FIRM) determines both the special 
hazard areas and the risk premium zones applicable 
to the community. The most hazardous flood zones are 
usually first-row, beach-front properties (labeled “V”) and 
properties near water (labeled “A”). Flood insurance is 
mandatory in all V and A zones. Properties in these high-
risk zones are eligible for FEMA’s National Flood 
Insurance Program (NFIP). 

Flood insurance covers direct physical losses by 
flood and losses resulting from flood-related erosion 
caused by heavy or prolonged rain, coastal storm 
surge, snow melt, blocked storm drainage systems, 
levee dam failure or other similar causes. Coverage 
limits for commercial property are $500,000 for the 

structure and another $500,000 for its contents. 
Homes or individual units (e.g., condominium 
association coverage) are covered for up to $250,000 
on a replacement cost basis and the contents for up to 
$100,000 on an actual cash value basis. Replacement 
cost coverage pays to rebuild the structure as it was 
before the damage. Actual cash value is replacement 
cost minus the depreciation in value that occurs over 
time. Excess flood insurance is available in all risk zones 
from some private insurers for NFIP policyholders who 
want additional coverage or where the property owner’s 
community does not participate in the NFIP. 

The new era of billion-dollar weather events has put 
enormous pressure on the NFIP program. Grandfathering 
contributes further strain as properties are permitted 
to retain a pre-FIRM rate when the property zone’s 
premium has been increased by a more current rating. 
Complicating the entire picture, the FEMA maps used to 
determine risk are outdated and don’t take into account 
the accelerating risks of climate change. 

On March 18, 2019 the Trump administration announced 
plans to reform the NFIP with a shift to fully risk-based 
pricing of flood insurance. FEMA announced the 
program would begin to assess properties individually, 
using several variables such as hurricane rainfall, 
coastal surges and proximity to bodies of water, rather 
than applying a single formula for an entire flood zone. 
The reformed system could potentially drive more flood 
risk into private reinsurance and risk markets. FEMA 
will announce the new rates on April 1, 2020, and it will 
implement the new system on Oct. 1, 2020.

Private Insurance Has a Role

Property values have increased, as have the costs of 
repairing or replacing storm-damaged property, also 
affecting the amount of coverage required to fully 
mitigate risk. The payout limits on the NFIP policy are 
often inadequate to cover potential commercial loss. For 
this reason, much of the commercial flood insurance is 
purchased in the private markets. In some cases private 
insurance makes more sense altogether. In February, 
federal regulators announced a rule requiring regulated 
lending institutions to accept private flood insurance 
policies comparable to the NFIP. The rule took effect on 
July 1, 2019.

Flood insurance had long been considered an untouchable 
risk by private insurers because they did not have a reliable 

(Continued on page 9)
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way of measuring flood risk. In recent years insurers have 
become increasingly comfortable with using sophisticated 
models to underwrite insurance risk, and modeling firms 
are getting better at predicting flood risk. 

Private insurance policies now offer excellent coverage 
and competitive pricing. Another plus – when multiple 
units require coverage, as in the case of multiple facilities 
or warehouses, private policies often allow full coverage 
of all units by one policy.  

The downside – what to do if your carrier non-renews 
your class of coverage. Loss history may contribute to 
being dropped from coverage, but carriers may simply pull 
out of the flood market entirely. Shopping other private 
carriers may provide alternatives, but in many cases a 
return to the NFIP will be the best solution, although post-
FIRM rates will now be your only option. 

Bottom Line

Environmental activities can trigger many risks, including 
increased and different storm events, flooding and 
sea-level rise. Larger storm events and changes in 
precipitation amounts and type (rain vs. snow) can 
greatly affect water supplies, storm-water design and 
landscaping options for developers. Property owners 
will want to ensure that risks are properly assessed and 
mitigated. In the case of properties in flood-prone areas, 
inclusion of sustainability and resiliency in building will be 
your first line of defense against disaster. A well-executed 
insurance plan will provide a measure of insulation 
should damage be sustained. 

Insurance costs can be mitigated by implementing 
company-wide training and storm response protocols 
aimed at decreasing the chance of damage. A company’s 
approach to safety, training, preventive intervention and 

incident response will encourage insurers to look more 
favorably on extending coverage.

Businesses whose properties are situated in areas 
at risk for flood and other environmentally triggered 
disasters will want to develop a broader plan for disaster 
recovery. From fires to floods, earthquakes to hurricanes, 
disaster can strike anytime, anywhere and often with 
little to no advance warning. According to the Insurance 
Information Institute, as many as 40% of businesses 
forced to suspend operations due to a natural or human-
caused disaster never reopen their doors. Your flood and 
commercial property insurance policy would help you 
rebuild your physical infrastructure, but you will want to 
plan for lost revenue and mounting expenses while you 
work to restore operations.

Additional Resources 

■  Ready or Not: Ensuring Your Business Is  
Prepared for a Disaster [webinar]

■  Is Your Company Prepared If Disaster Strikes? 
[article]

■  BizTips: Protecting Community Associations  
from Risk [video]

Your Team

Bill Stitt (BStitt@cbiz.com, 
941.960.8784) is  
Senior Vice President 
of CBIZ Insurance 
Services and Matt Mercier 
(MMercier@cbiz.com, 

941.586.0702) is CBIZ’s National Director of the 
Community Associations Practice. Together they have 
over 50 years of experience in insurance brokerage. 
Headquartered in Sarasota, FL, they are CBIZ’s go-to 
experts in flood risk mitigation. Don’t hesitate to call on 
them for additional information on this article’s focus and 
other property & casualty issues. 
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